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Ishida: It is now time to begin Sumitomo Pharma Co., Ltd., Q3 FY2024 financial results briefing for analysts
and investors. Thank you very much for taking the time to join us today. This briefing will be conducted via a
live Zoom webinar from our Tokyo headquarters. Following our presentation, which will be based on the
materials available on our company website, we will hold a Q&A session.

Let me introduce today’s participants. We have with us President and CEO Kimura; Executive Vice President
Sakai; Executive Officer and Member of the Board Nakagawa; Managing Executive Officer Sato; Executive
Officer Wakemi; and myself, Ishida, Vice President and Head of Finance & Accounting, who will serve as the

moderator. Thank you all for your participation.

Now, Dr. Kimura will provide an overview of our Q3 FY2024 financial results and an update on clinical

development. Dr. Kimura, please go ahead.
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BAgenda

B Financial Results for Q3 FY2024
B Financial Forecasts for FY2024
B Research and Development

B Q&A

i o)
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Kimura: This is Kimura, President and CEO. Thank you all for joining us today. The materials have already been
made public, and | will now provide an explanation of this quarter’s financial results based on those materials.

As outlined in the agenda, | will first go over the Q3 financial summary, followed by our FY2024 earnings
forecast, and then discuss research and development. After that, we will open the floor for a Q&A session.

2/29



Financial Results for Q3 FY2024
I Financial Highlights for Q3 FY2024

Revenue growth and cost-reduction efforts led to a significant improvement,
turning to core operating profit to profitability
® Revenue
® Increased by 24.7% YoY: Increased by sales expansion of ORGOVYX® and GEMTESA® in the U.S.

B Costs

® SG&A expenses: (decreased by 29.6% YoY): Decreased by the restructuring of the group companies in
North America and cost-reduction in Japan, etc.

® R&D expenses: (decreased by 48.0% YoY): Decreased by the selection and concentration of the pipeline
Net income also turned to positive due to the strong performance and weaker yen

B Status of borrowings
® The repayment date of the bridge loan: Extended to the end of March 2025
® Ongoing discussions with financial institutions and Sumitomo Chemical regarding necessary refinancing

€ Sumitomo Pharma © Sumitomo Pharma Co., Lid. Al Rights Reserved. 4

First, here is an overview of our Q3 financial results. In addition to revenue growth, our cost reduction
initiatives have been effective, enabling us to return to profitability in terms of core operating profit. This is
one of the key highlights of this quarter.

Revenue increased by 24.7% YoY, while both SG&A expenses and R&D expenses were significantly reduced.
As a result, also supported by the impact of the weaker yen, we achieved profitability at the net income level
as well.

Although I will not go into detail today, | understand that many of you are concerned about our borrowings.
The repayment deadline for our bridge loan has already been extended to the end of March 2025. Additionally,
we continue to discuss necessary refinancing measures with financial institutions as well as our parent
company, Sumitomo Chemical.
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Financial Results for Q3 FY2024 Revised full-year forecasts
BFinancial Results for Q3 FY2024 (Core Basis) (See P.11)
Billions of JPY
Q3YTD Q3YTD Change FY2024 ® Revenue increased primarily
FY2023 FY2024 ) o May 14 | Progress owing to sales expansion of three
Results Results Value | FXimpact| % forecasts | % key products
Revenue 235.0 293.2 58.2 | 129 | 24.7 338.0 | 86.7 et
n addition to the effects o
Cost of sales 93.2 113.5| 203 37| 218 138.0| 823 Blsihass st cdlie inprovements,
Gross profit 141.8 179.7 37.8 9.3 | 26.7 200.0 | 89.8 Group-wide streamlining, such as
SG&A expenses 176.6 124.4 | (52.2) 5.6 | (29.6) 169.0 | 73.6 reductions through selection and
R&D expenses 68.0 35.4 | (32.6) 00| (48.0) 50.0| 70.7 concentration of R&D investments,
e ————————————O—— 6.4 1.6 @.7) — 20.0 has led to a significant reduction in
perafing P . < - . SG&A expenses and R&D
Core operating profit (96.4) 21.5| 117.9 2.8 — 1.0 — expenses
i ol 21.4 134 1.0
{pegative Nurvber. ndloafes netlose) 214) (6.3) WD) ® Core operating profit improved
Operating profit (117.7) 13.2 | 131.0 — 0.0 — significantly, turning profitable
Finance income/costs 12.6 10.8 (1.8) (18.0)
Profit before taxes (105.2) 24.0 | 129.2 —  (18.0) - bbaRCslaheliuls
Income tax expenses 12.5 2.8 9.7) (2.0) ’ i‘fpgﬁ‘::;i‘gg:::::;“j;“;:n
Net profit (117.7) 21.2 | 138.9 —  (16.0) — and North America
Net profit attributable to owners o 5 .
117.7 21.2 138.9 - 16.0 =, Q3 FY2023: Business structure
of the parent ( ) ( ) improvement expenses in North
Average rates: Period end rates: America
Q3 FY2023 Results : 1USS = ¥143.33, 1RMB = ¥19.98 As of the end of March 2024 : 1US$ = ¥151.33, 1RMB = ¥20.84
Q3 FY2024 Results : 1US$ = ¥152.64, 1RMB = ¥21.17 As of the end of Dec. 2024 : 1US$ = ¥158.15, 1RMB = ¥21.67
FY2024 forecasts : 1US$ = ¥145.00, 1RMB = ¥20.00 © Sumiomo Pharma Co., Ltd. Al Rights Reserved. 5

Next, here are the core-based financial figures for Q3. Revenue came in at JPY293.2 billion, representing an
increase of JPY58.2 billion YoY. Looking at the rightmost column, you will see the May 14 forecast, which
reflects our internal budget. At the end of Q3, our progress stood at 86.7% of this forecast.

Gross profit reached JPY179.7 billion, an increase of JPY37.8 billion. As | mentioned earlier, SG&A expenses
and R&D expenses were reduced by JPY52.2 billion and JPY32.6 billion, respectively. As a result, we posted a
core operating profit of JPY21.5 billion.

Next, regarding non-recurring items, these include expenses related to our business restructuring efforts in
Japan, as well as restructuring costs from the previous fiscal year in North America.

Consequently, operating profit stood at JPY13.2 billion. As for financial income and expenses, due in part to
further yen depreciation, the figure was JPY10.8 billion.

This resulted in a quarterly profit attributable to owners of the parent of JPY21.2 billion, marking a significant
improvement of JPY138.9 billion compared to the previous fiscal year.

Based on these results, we intend to revise our full-year earnings forecast, which | will explain later.
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Financial Results for Q3 FY2024
IRevenue of Major Products in North America
Q3YTD [ekiaps} Q3YTD ek aD) Change FY2024 B Revenue growth of three key
FY2023 EQ@IPZEl Change | FY2023 WER@lrZi FX JPY-basis products in total exceeded the
Results Results Results Results Value impact % May 14 forecasts = I
S pan Million $
North America Millions of USD Billions of JPY M"ﬂ"s"é of iif'ﬁ‘;‘ys Plans |Results| %
ORGOVYX® 215 379 163 30.9 57.8/ 269 | 35| 87.2 400( 57.9| 9938 293 | 379 (129.3
MYFEMBREE® 49 66 16 T 101 3.0| 0.6 | 41.8 124| 17.9| 56.2 89 66 | 74.2
GEMTESA® 174 283 109 24.9 43.2) 183 | 2.6 | 73.2 380 55.0/ 785 238 | 283 (118.8
APTIOM® 175 200 24 25.2 305 53| 19| 211 201| 29.1| 1047 @ Sales of APTIOM® increased
RETHYMIC® 30 33 3| 43| 54| 08| 03| 182| 49| 7.2 707  Primanlydueto price factor
Others 47 43 -4 6.8 6.5 (0.2) 0.4 | (3.4) B One-time recognition of
216 | 31.6 [103.7 deferred revenue associated
Export products/
On‘:tinr:e revenue, dic 114 172 58 16.3 26.2| 10.0| 1.6 | 61.2 with the transition to
Total 805| 1,75 370| 115.4| 179.4| 64.0 |10.9 | 55.5 1,370 [198.7 | 90.3 ~ independent
commercialization of
MYFEMBREE ®
* Major items included in Export products/One-time revenue, etc.
Q3YTD Q3YTD
Deferred revenue from Deferred revenue from :
FY 2023 the collaboration with Pfizer $88M | FY 2024 the collaboration with Pfizer $147M g‘ge:lgz%g?ésuus : 1US$ = ¥143.33
Results Results Q3 FY2024 Results : 1USS$ = ¥152.64
FY2024 forecasts :  1US$ = ¥145.00
€ Sumitomo Pharma & Bumhors Phame Go. k. Al e Asserved 6

Now, moving on to revenue by major products, this slide presents our North American revenue. For our three
key North American products, ORGOVYX, MYFEMBREE, and GEMTESA, ORGOVYX generated JPY57.8 billion,
MYFEMBREE JPY10.1 billion, and GEMTESA JPY43.2 billion, all of which represent significant YoY increases.

Comparing these figures to our initial budget, as seen in the rightmost column, expressed in US dollar terms,
ORGOVYX achieved 129% of the target, GEMTESA 119%, while MYFEMBREE came in at 74%. Overall, the
combined performance of these three products exceeded our budget by 17%.

Additionally, revenue from other products, including APTIOM and RETHYMIC, totaled JPY179.4 billion,
marking an increase of JPY64 billion YoY. Compared to our budget, the progress rate currently stands at 90.3%,
reflecting strong performance.

One additional note regarding MYFEMBREE: this product was previously co-marketed with Pfizer, but
following discussions, we transitioned to a fully in-house sales model as of the end of December last year. As
a result, we recorded a lump-sum recognition of JPY9.1 billion in deferred revenue, which is included in the
JPY26.2 billion listed under exports and upfront payments at the bottom of the slide.
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Financial Results for Q3 FY2024
IRevenue of Major Products in Japan & Asia N
Q3YTD Q3YTD Change FY2024
FY2023 FY2024 o May 14 | Progress
Results Results Value % Tt %
Japan Japan
Equa®EquMet® 24.6 20.9 (3.7) (14.9)| 26.3| 79.6
LATUDA® 9.0 10.2 1.2 13.7 13.0| 78.7 @m salesof LATUDA®, TWYMEEGS®,
TWYMEEG® 3.5 5.7 2.2 62.7 11.3 | 50.3 and AG products continue to grow
METGLUCO® 5.7 5.7 (0.0) (0.0) 74| 76.7
LONASEN® Tape 2.9 3.6 0.6 21.8 44| 813
TRERIEF® 13.1 3.2 (9.9) (75.9) 2.1| 150.4 m Sales of TRERIEF® decreased due
AG products 71 8.8 1.7 241 1.1 79.0 to loss of exclusivity
Others 18.2 15.1 (3.1) (17.2) : ;
Export products! Y = T 60| 247/ 828 - I:v‘;'ig:ﬁj‘ 1°é)N”' drugprice
One-time revenue, etc. . - . . +
Total 89.2 78.5 (10.7) (12.0)| 100.3 | 78.2
Asia Asia
MEROPEN® (China) 15.3 19.7 4.4 289 212] 931 *® mfr':g;?@ (Ehingyreventio
Others 15.2 15.6 0.4 2.8 17.8 | 87.6
Total 30.5 35.3 4.8 15.9 39.0| 90.6
S i i Note: Sales of each product in Japan are shown by invoice price s o s 1

Here, we present the revenue by product for Japan and Asia. In Japan, Equa and EquMet, particularly Equa,
saw a slight decline in sales due to its loss of exclusivity in December. As for TWYMEEG, it is slightly behind
our initial budget expectations, but LATUDA, METGLUCO, and other products are progressing steadily.

On the other hand, TRERIEF's exclusivity period ended in June, leading to a significant decline in sales.
Reflecting this, total revenue in Japan declined by JPY10.7 billion YoY to JPY78.5 billion. However, compared
to our initial budget, sales have remained relatively strong.

Next, turning to Asia and China, MEROPEN continues to perform well, with total revenue reaching JPY35.3
billion, an increase of JPY4.8 billion YoY. Performance has also been strong compared to our budget.
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Financial Results for Q3 FY2024
ISegment Information (Core Basis) N
Billions of JPY
Japan A:Z:Za Asia Total Japan
Fryy— 785 1794 353 203.2 B Despite cost reduction in SG&A expenses, the
- - : = decline in gross profit from lower sales had a greater
Goetotsake 40.3 64.9 8.3 113.5 impact, decreasing core segment profit
: I>] Gross profit 38.2 1144 27.0 179.7
SR  SG&A expenses 28.9 86.2 94 1244 North America
L =] Core segment profit 9.3 28.3 17.6 55.2 B |n addition to increase in gross profit as a result of
R&D expenses 354 revenue growth, core segment profit increased
Core operating profit 215 significantly due to reduced SG&A expenses
Asia
Reverue 89.2 1154 30.5 235.0 B Core segment profit increased due to increased
Cost of sales 42.1 434 7.7 93.2 gross profit as a result of revenue growth
T 9| Gross profit 47.0 72.0 228 141.8
@
o j SG&A expenses 35.7 132.1 8.8 176.6
& O Core segment profit 11.3 (60.1) 14.0 (34.8)
R&D expenses 68.0
Core operating profit (96.4)
Revenue (10.7) 64.0 4.8 58.2
Q SG&A expenses (6.9) (45.9) 0.6 (52.2)
2 | Core segment profit (2.0) 88.4 3.6 90.0
= R&D expenses (32.6)
Core operating pmﬁt 1 179 © Sumitomo Pharma Co., Ltd. Al Rights Reserved. 8

Here, we present the operating results by segment. Across Japan, North America, and Asia, core segment
profit has returned to positive territory, with a total profit of JPY55.2 billion. Even after deducting R&D
expenses, core operating profit remains positive at JPY21.5 billion.

At the bottom of the slide, you can see the YoY changes. In Japan, TRERIEF’s loss of exclusivity had an impact,

leading to a JPY2 billion decline in core segment profit. Meanwhile, North America performed strongly, with
core segment profit increasing by JPY88.4 billion compared to the previous year.
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Financial Forecasts for FY2024
BFinancial Highlights for Revised Forecasts

Core operating profit revised up to 30 billion yen due to increased sales of
three key products and the effects of cost management

B Revenue
® ORGOVYX® sales in the U.S. exceeded initial expectations, and the effects of one-time recognition of
deferred revenue related to MYFEMBREE® led to an upward revision, primarily in the North America
segment
H Costs

® SG&A expenses: Decrease largely attributable to cost-cutting measures, including business structure
improvement in Japan

® R&D expenses: Maintained reduced budget through selection and concentration
Decrease mainly attributable to the integrated management (deconsolidation) of the
regenerative and cell medicine business with Sumitomo Chemical
B Other operating income and expenses

® Partial divestment of subsidiary S-RACMO and transfer of the Company's regenerative and cell medicine
business, totaling 12 billion yen (initial forecast was 20 billion yen)

© Sumitomo Pharma Co., Lid. Al Rights Reserved. 10

With these results, we have decided to revise our earnings forecast. The expansion of sales for our three key
products, along with the effects of cost management, has led us to raise our core operating profit forecast to
JPY30 billion.

As | have explained, sales in the US, particularly for ORGOVYX, have been strong. Additionally, the lump-sum
recognition of deferred revenue for MYFEMBREE has also contributed significantly to the upward revision for
North America.

On the cost side, expenses have decreased due to business restructuring in Japan. At the same time, we have
been prioritizing and focusing our R&D investments, continuing to control our budget. Furthermore, as part
of the integration of the regenerative and cell medicine business with Sumitomo Chemical, from February
onward, this segment will no longer be consolidated, which will contribute to further reductions in expenses.

Regarding other costs, we plan to transfer the regenerative and cell medicine business to Sumitomo Chemical

by establishing RACTHERA, which we expect to generate a gain of JPY12 billion. Meanwhile, we have already
recorded JPY1.6 billion in Q3 from the transfer of our stake in S-RACMO to Sumitomo Chemical.
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Financial Forecasts for FY2024

BFinancial Forecasts for FY2024 (Core Basis)

€ Sumitomo Pharma

Billions of JPY
FY2024 024 Change from Previous
May 14 Revised forecasts
Forecasts oreca Value FX impact
Revenue 338.0 | 381.0 43.0 13.0
Cost of sales 138.0 147.5 9.5 5.0
Gross profit 200.0 233.5 33.5 8.0
SG&A expenses 169.0 167.0 (2.0) 6.0
R&D expenses 50.0 48.5 (1.5) 1.1
(()gf:eo::sriast;ng income and expenses 20.0 12.0 (80)
Core operating profit 1.0 30.0 29.0 0.9
Ngnoggna:is: :::rggrlltnedlr:astes loss) (1 0) (90) (80)
Operating profit 0.0 21.0 21.0
Finance income/costs (18.0)|  (12.0) 6.0
Income tax expenses (2.0) (7.0) (5.0)
Net profit (16.0) 16.0 32.0
Net profit attributable to owners of the parent (16.0) 16.0 32.0
R OE (10.8%)| 9.8%
ROIC 0.6% 71%

FX rates:
FY2024 Previous forecasts :
1US$ = ¥145.00, 1RMB = ¥20.00
Revised forecasts :
1US$ = ¥152.00, 1RMB = ¥21.00

B Revenue: Revised upward by ¥43.0B
(FX impact +¥13.0B)
Excluding FX impact
Japan (¥0.5B) : TWYMEEG?® revised down
North America +¥25.9B : ORGOVYX® revised up
China +¥4.6B : MEROPEN® (China) revised up

B SG&A expenses: FX impact +¥6.0B
Cost reductions are anticipated in Japan

B R&D expenses: FX impact +¥1.1B

B Other operating income and expenses:
Gain from the change in ownership ratio of S-
RACMO and the transfer of the regenerative
and cell medicine business

B Non-recurring items: Recorded business
restructuring expenses related to the voluntary
early retirement program in Japan

As a result, here we present our revised earnings forecast for FY2024. The leftmost column represents our
original budget based on our May 14 projections, while the middle column shows our revised forecast.

We now expect revenue of JPY381 billion, gross profit of JPY233.5 billion, SG&A expenses of JPY167 billion,
and R&D expenses of JPY48.5 billion. Core operating profit is projected at JPY30 billion.

As for non-recurring items, as | explained earlier, business restructuring costs are included in our forecast, and
we now expect operating profit of JPY21 billion. This means that for the first time in a while, we anticipate
achieving positive operating profit this fiscal year.

In addition, financial income and expenses have seen some minor adjustments due to foreign exchange
fluctuations. Ultimately, we are forecasting net income attributable to owners of the parent at JPY16 billion.
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Financial Forecasts for FY2024
IRevenue of Major Products in North America

Forecasts

the collaboration with Pfizer

Forecast

€ Sumitomo Pharma

FY2024 FY2024 FY2024 FY2024 Change
May 14 Revised Change May 14 Revised -
Forecasts [ L e it] Forecasts [TTtl Value I FXimpact %
North America Millions of USD Billions of JPY
ORGOVYX® 400 516 116 57.9 78.5 20.6 3.6 35.6
MYFEMBREE® 124 80 (44) 17.9 12.2 (5.7) 0.6/ (31.8)
GEMTESA® 380 413 33 55.0 62.8 7.8 29| 142
APTIOM® 201 241 40 29.1 36.6 75 1.7| 258
RETHYMIC® 49 50 1 7.2 7.6 0.4 0.4 5.6
Others
EroRpoiul 216 248 32 316 37.7 6.1 17| 193
One-time revenue, etc. *
Total 1,370 1,548 178 198.7 235.4 36.7 10.8 18.5
" 2 : 1 FX rates:
* Major items included in Export products/One-time revenue, etc. FY2024
FY2024 FY2024
May 14 Deferred revenue from $117M | Revised azfigﬁ:b:)er:gt:‘e \Ajirt?lmPﬂzer $169M

Previous forecasts : 1US$ = ¥145.00
Revised forecasts : 1US$ = ¥152.00

Sales of ORGOVYX® and
GEMTESA® revised upward
Sales of MYFEMBREE®
revised downward

Sales of APTIOM® revised
upward

One-time revenue includes
the deferred revenue
recognized all at once

© Sumitomo Pharma Co., Lid. Al Rights Reserved. 12

Given these circumstances, we have revised our sales forecast for key products, as shown here.

ORGOVYX continues to perform well, and we expect this trend to continue, leading to an upward revision of
JPY20.6 billion, bringing the forecast to JPY78.5 billion. MYFEMBREE has faced some challenges, but we are
forecasting JPY12.2 billion. GEMTESA has also been revised upward from our initial forecast to JPY62.8 billion.
APTIOM has also been performing strongly this fiscal year, with a forecast of JPY36.6 billion. Initially, we had
projected total sales of JPY198.7 billion for these products, but after revising our estimate upward by JPY36.7
billion, we now forecast JPY235.4 billion.
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Financial Forecasts for FY2024

BORGOVYX®
Plan for 3Q Actual for 3Q YoY Influence of volume and
YTD FY2024 | YTD FY2024 comparison price against actual
$379M . Volume $68M
$293M (129% to A':::;::é:: %
plan) Price $18M
Quarterly Demand Trends*
(number of bottles, estimation)
. 100
2 9

50

40

30

20
<l
, ul

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4
FY2021 FY2022 FY2023 FY2024

Source: * Internal calculation

ORGolYK.

(relugolix) 5z

B Volume grew more than expected across all segments due to
improved affordability and strong tactical execution
H Price was higher than expected due to the lower-than-

anticipated coverage gap and returns

Analysis of FY2024 Original Forecast vs Revised Forecast
[SM]
600

21

500 95 B ———
- 400 7
300
200
100
0

FY2024
Original
Forecast

FY2024
Revised
Forecast

Volume Price

B Volume: Continued demand growth across all segments due to improved
affordability and strong tactical execution

B Price: Favorable driven by lower than assumed Medicare Part D rebates
related to IRA

Now, let me go into detail about each product. First, ORGOVYX. Our initial plan projected cumulative sales of
USD293 million through Q3. However, actual sales have reached USD379 million, a 129% increase over our

forecast and a 76% increase year over year.

The primary driver of this growth has been volume. In addition to reducing the financial burden on patients,
our promotional strategies have been effective, leading to higher-than-expected demand across all segments.

Looking at the revised forecast in the lower right, the key factor behind this adjustment is the significant

impact of increased volume.

11/29



Financial Forecasts for FY2024

IMYFEMBREE®
Plan for 3Q Actual for 3Q YoY Influence of volume and
YTD FY2024 | YTD FY2024 comparison price against actual
$89M $66M Approx. 33% Youms G2
o i
(74% to plan) increase Price ($2M)
Quarterly Demand Trends*!
(number of bottles, estimation)
45
240

_= = NN W W
o o oo o o o O

0 IIIII||||||‘|

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q@3 Q4 Q1 Q2 Q@3 Q4
FY2021 FY2022 FY2023 FY2024

*1 Source: Symphony Health, an ICON plc Company, Metys®, April 1, 2021, to December 31, 2024., *2 endometriosis

WMyfembree'

(relugolix, estradiol, and
norethindrone acetate) tablets
40mg, 1mg, 05 mg

B Volume grew less than expected due to the lower-than-
expected market growth of oral GnRH antagonists and market
share in EM*2

B Price was almost on track to expectation

Analysis of FY2024 Original Forecast vs Revised Forecast
[SM]
140
124

120

: i .

* o) T@
60

40

20

0

FY2024
Original
Forecast

Volume Price

FY2024
Revised
Forecast

®  Volume grew less than expected due to the lower oral GnRH antagonists
market size and anticipated market share in EM
B Price was slightly below plan due to an increase in commercial rebates

and an increase in return risk

Next, MYFEMBREE. MYFEMBREE’s achievement rate stands at 74%, with current sales at USD66 million.
However, this still represents a 33% increase year over year.

The reason behind this performance is that sales volume did not grow as much as we had expected. The
expansion of the oral GnRH market and MYFEMBREE’s market share growth in endometriosis have fallen

below our initial expectations, leading to these results.

As shown below, the key difference between our original FY2024 forecast and the revised forecast is the
impact of volume. Accordingly, we have lowered our sales forecast from USD124 million to USD80 million.
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Financial Forecasts for FY2024

|MYFEMBREE®| Shift to independent sales and development

B Co-promotion / co-development agreement with Pfizer for MYFEMBREE® was concluded at the end of December 2024

B Since January 2025, SMPA started sales and marketing activities in the US individuall

Future plan and expected financial impact .
. I Impact on profit
*  Pursuing product profitability improvement through (Ilustrative)

@ Integration of MYFEMBREE® and GEMTESA® PCP sales

Continued strong partnership with Pfizer for ORGOVYX® for advanced prostate cancer patients

teams for more efficient and effective sales execution to [elele 'I“';.";:::'r?
minimize the impact on sales revenue Profit Share f ferenee
Revenue
@ Elimination of profit share, resulting in gross profit
SMPA
improvement Cross/proit
@ Efficient promotional investment to minimize the impact of SMPA Optimizing
Total efpeeﬁges investment
loss of cost sharing Opex efficiency
Cost Share
* Quicker strategic decision-making and flexible operations
» Continued execution of the clinical development plan for Co-promotion < SMP:}
romotion
MYFEMBREE® by SMPA

15

Next, | would like to explain our transition to fully in-house commercialization of MYFEMBREE, which
mentioned earlier, including our intent and the expected impact.

| briefly

As of the end of December, we ended our co-commercialization agreement with Pfizer. From January onward,
Sumitomo Pharma America (SMPA) has been handling the sales and marketing of MYFEMBREE independently.
Looking at the impact on our earnings, we view this transition positively, as fully in-house sales allow us to
improve the product’s profitability. Furthermore, having sole control over sales strategy enables us to respond

more flexibly and dynamically, which we see as a major advantage.

To illustrate this, | will briefly explain the diagram in the lower right. Until December, we shared gross profit

with Pfizer after deducting the cost of goods sold from revenue. With this transition, that entire po

rtion of

the profit will now be retained by us. On the other hand, in terms of SG&A expenses, we previously shared
some costs with Pfizer rather than bearing the full burden ourselves. With this change, our share of costs will
increase, but we aim to streamline our in-house sales operations to offset this increase. As you can see from

the chart, we view this transition as a net positive.

Meanwhile, ORGOVYX continues to perform very well, and we will maintain our partnership with Pfizer to

further expand its market presence.
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Financial Forecasts for FY2024

IGEMTESA®
Plan for 3Q Actual for 3Q YoY Influence of volume and
YTD FY2024 | YTD FY2024 comparison price against actual
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Source: Converted pill volume to number of bottles (30 tablets/bottle) based on information licensed from IQVIA: NPA for the period 4/1,
2021 to 12/31, 2024 reflecting estimates of real-world activity. All rights reserved.
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B Volume was almost on track to expectation
B Price was higher than expected due to the lower-than-
anticipated Medicare and coverage gap rebates
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D coverage gap rebates

Now, moving on to GEMTESA. The achievement rate for GEMTESA is at 119%, with sales increasing by nearly
20%. Compared to the same period last year, revenue is up 63%.

Breaking this down, the primary driver has been pricing. Prices have remained higher than we initially
expected, which has contributed positively to performance. Compared to our initial forecast, factors such as
lower-than-anticipated product returns and reduced financial burdens related to the Coverage Gap have led

to an increase in average selling price.

We had originally forecast sales of USD380 million for GEMTESA, but given these pricing benefits, we have

now revised our projection upward to USD413 million.
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Financial Forecasts for FY2024

IGEMTESA®
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Here, we present data on GEMTESA, specifically regarding the impact of generic versions of mirabegron, a
competing product, which became available starting in April. | believe you are all aware of this development.

This chart shows how total prescription volume and new prescription volume have been affected since the

launch of these generics.

The red section represents GEMTESA, and as you can see, there has been no significant change in prescription

trends following the introduction of mirabegron generics.
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Financial Forecasts for FY2024

ISegment Information (Core Basis)

Billions of JPY
Japan North America Asia Total

Revenue 99.8 235.4 458 381.0
- Cost of sales 51.8 85.4 10.3 1475
3 Y] Gross profit 48.0 150.0 35.5 233.5
2 SG&A expenses 38.4 116.2 12.4 167.0
% ! Core segment profit 9.6 33.8 23.1 66.5
R&D expenses 48.5
Core operating profit 30.0
| Revenue 100.3 198.7 39.0 338.0
- s Cost of sales 52.7 76.3 9.0 138.0
% Q| Gross profit 47.6 122.4 30.0 200.0
8 ; SG&A expenses 46.6 109.9 12.5 169.0
@ o | Core segment profit 1.0 125 45 31.0
2 j R&D expenses 50.0
[ Core operating profit 1.0
Revenue (0.5) 36.7 6.8 43.0

9 SG&A expenses (8.2) 6.3 (0.1) (2.0)
2 | Core segment profit 8.6 21.3 5.6 35.5

2 R&D expenses (1.5)
Core operating profit 29.0

Japan

B Profit expected to increase due to reduction in

SG&A expenses

North America

B Profit expected to increase significantly due to
the impact of the upward revision of revenue

Asia

B Profitincreased due to the upward revision of

revenue

© Sumitomo Pharma Co., Lid. Al Rights Reserved. 18

Here, we present the core-based earnings forecast for FY2024. If you look at the comparison between the
previous and revised forecasts, shown at the bottom of the slide, you can see that core segment profit has
improved by JPY8.6 billion in Japan, JPY21.3 billion in North America, and JPY5.6 billion in Asia, for a total
improvement of JPY35.5 billion. Please refer to the top of the slide for a regional breakdown.
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Financial Forecasts for FY2024

lAgreement on Co-Promotion of Long-Acting Antipsychotic Medications
"XEPLION®" and "XEPLION TRI®" with Janssen Pharma in Japan

v By acquiring the option of injectable formulations and expanding the range of information provided, we aim to enhance our
presence in the field of psychiatry and become a trusted medical partner for healthcare professionals

v Synergies with LATUDA® and LONASEN® Tape are also expected (the atypical LAl market is approximately 36 billion yen
annually)*

[ Injection: Long Acting Injectable (LAI) ]
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*Source: Internal calculation based on external data 19

Another recent announcement we made is that we have entered into a co-promotion agreement with Janssen
Pharma in Japan for the long-acting injectable (LAI) antipsychotic medications XEPLION and XEPLION TRI.

By securing an injectable treatment option for schizophrenia, we aim to expand the breadth of our
information provision and enhance our presence in the psychiatric field. Adding an LAl formulation to our

pipeline, which already includes LATUDA in tablet form and LONASEN Tape, is expected to generate significant
synergies.
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Research and Development

DSP-0038
DSP-0187

DSP-3456

DSP-0378

DSP-2342
Psychiatry &

Neurology  ¢11.pAPOO1/DSP-1083

CT1-DAP001/DSP-1083
HLCRO11

DSP-3077

nuvisertib/TP-3654

enzomenib/DSP-5336
Oncology
DSP-0390

SMP-3124
KSP-1007

Others
fH1/DSP-0546LP

IDevelopment Pipeline (as of January 31, 2025)
[ rea | Goneric namefProductcode | Mechanismofaction,ete.______| _______Proposedindication _____| _Region _| Development stage |

in 5-HT,, receptor and
receptor agonist

in 5-HT,,

Selective orexin 2 receptor agonist

Metabotropic glutamate receptor 2/3 negative allosteric
modulator (mGIuR2/3 NAM)

Gamma-aminobutyric acid (GABA) A receptor positive
allosteric modulator

Serotonin 5-HT,, and 5-HT; receptor antagonist

Allogeneic iPS [induced pluripotent stem] cell-derived
dopaminergic neural progenitor cells

iPS cell-derived

neural prog
cells

Allogeneic iPS cell-derived retinal pigment epithelial cells

Allogeneic iPS cell-derived retinal sheet

PIM1 kinases inhibitor
Menin and MLL inhibitor
EBP inhibitor

CHK1 inhibitor

B-lactamases inhibitor

Split, Adjuvanted vaccine

Revisions since the announcement in October 2024 are shown in red

Alzheimer's disease psychosis
Narcolepsy

Treatment resistant depression

Dravet syndrome, Lennox-Gastaut syndrom

To be determined
s di initiated study
Parkinson’s. initiated study, Company-

sponsored clinical study

Retinal pigment epithelium tear
Retinitis pigmentosa
Myelofibrosis

Acute myeloid leukemia
Glioblastoma

Solid tumors

Complicated urinary tract and intraabdominal infections,
Hospital-acquired bacterial pneumonia

Influenza virus prophylaxis

us.

Japan

us.

Japan

us.

Japan

us.

Japan

us.

U.S., Japan
U.S., Japan
U.S., Japan
U.S., Japan

U.S,, Japan

Europe

Phase 1
Phase 1
Phase 1
Phase 1
Phase 1

Under preparation
for the NDA

Phase 1/2

Phase 1/2

Phase 1/2

Phase 1/2
Phase 1/2
Phase 1

Phase 1/2

Phase 1

Phase 1

21

Next, | will provide an update on research and development. In terms of new progress, as indicated in red on
the slide, we have initiated a Phase | & Phase Il trial in the US for DSP-3077, an allogeneic iPS cell-derived
retinal sheet for the treatment of retinitis pigmentosa.
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Research and Development
IMajor Topics in Clinical Development

® Psychiatry & Neurology (Regenerative medicine/cell therapy)
Allogeneic iPS cell-derived dopaminergic neural progenitor cells (Japan)
* Parkinson’s disease
Preparing for NDA submission in FY2025 based on the data from the investigator-initiated study by Kyoto University
Release of the results of the investigator-initiated study by Kyoto University
Allogeneic iPS cell-derived retinal sheet (U.S.)
« Started the Phase 1/2 study for Retinitis pigmentosa in November 2024 (For details, page 23)

® Oncology
enzomenib (DSP-5336) (U.S., Japan)
» Presented new clinical data at the American Society of Hematology (ASH) 2024 in December 2024 (For details, page
24
. ThL recommended dose for the Phase 2 part of the Phase 1/2 study for Acute Leukemia is determined 300 mg (twice
daily) in January 2025
nuvisertib (TP-3654) (U.S., Japan)

* Presented new clinical data at ASH 2024 (For details, page 25)
» Received Orphan Drug Designation from the Ministry of Health, Labour and Welfare Designation in Japan

® Others
GEMTESA®/ vibegron (U.S.)
» Approved additional indication for Overactive bladder (OAB) in men on pharmacological therapy for benign prostatic
hyperplasia (BPH) in December 2024

© Sumitomo Pharma Co., Lid. Al Rights Reserved. 22

Here are some key topics. In the field of regenerative and cell medicine, including psychiatric disorders, we
previously announced during our Q2 earnings presentation that we were reviewing our domestic regulatory
strategy for Parkinson’s disease regenerative therapy. We have now established a new timeline and have
resumed activities with the goal of submitting for approval in FY2025. In addition, we understand that the
results of the physician-led clinical trial will soon be announced by Kyoto University.

Meanwhile, as mentioned earlier, we initiated a new clinical trial in the US in November.

For oncology, both enzomenib and nuvisertib continue to show promising data. At the American Society of
Hematology (ASH) conference in December, enzomenib received very high praise, and interest in nuvisertib
is also growing.

Another key update is that in December, GEMTESA received additional approval in the US for the treatment
of overactive bladder (OAB) in patients with benign prostatic hyperplasia (BPH) undergoing drug therapy.
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Research and Development

I Psychiatry & Neurology (Regenerative medicine/cell therapy): Allogeneic iPSC-retinal sheet (DSP-3077) transplantation for retinitis pigmentosa

Y Self-organizing )
culture Processin,
o Sty

ic iPSCs Retinal organoid Retinal sheet
3D-reti na DSP-3077 Photoreceptors / nuclei

/ synapse & retinal neurons

Retinal pigment epithelial cells ' |
(RPE cells)

* Transplantation of DSP-3077
in subretinal space

« iPSC-derived photoreceptors
connect to host bipolar cells,
leading to functional recovery

Photoreceptors
(rods and cones,

rimary neurons WD
P Hy ) Progressive loss N¥Z2¥
Bipolar cells of photoreceptors

(secondary neurons)

Retinal ganglion cells Replacement approach
{iartary nieurons) Qe . G Qe using 3D tissues/organoids
Healthy Retinitis DSP-3077 transplantation
retina pigmentosa for retinitis pigmentosa
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Here, we present an illustration of the new clinical trial we have initiated for DSP-3077. Retinitis pigmentosa
is a progressive eye disease in which the photoreceptor cells responsible for detecting light, as shown in red
on the diagram, gradually degenerate and disappear, leading to vision loss.

The diagram illustrates how light enters from below and is detected in the red-marked area at the top,
representing the retinal structure. For patients with this condition, we are conducting a Phase /Il clinical trial
at Mass Eye and Ear, an ophthalmology affiliate of Harvard University, to evaluate the transplantation of an
iPS cell-derived retinal sheet, which we believe could help restore light perception.
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Research and Development From data presented at ASH 2024

I Oncology Area: Phase 1/2 Study of enzomenib (DSP-5336) for Acute Leukemia

v CR/CRh rate, the important efficacy measure, was 30.4% in the MLLr patient group (with 40.0% in the 300 mg BID group) and 47.1% in
the NPM1m patient group

v Enzomenib was well tolerated in terms of safety, including QTc prolongation and differentiation syndrome

“ Efficacy ] H Safety ]
v' Complete remission or complete remission with partial v QT prolongation was Grade 3 in 1% (1/84) of patients
hematologic recovery (CR/CRh): 30.4% in the MLLr patient
group (with 40.0% in the 300 mg BID group) and 47.1% in the v Differentiation syndrome was observed in 10.7% (9/84) of
NPM1m patient group patients but did not result in deaths or permanent
v" Objective Response Rate (ORR): 65.2% in the MLLr patient group discontinuitionsat the: estment
and 58.8% in the NPM1m patient group v No dose-limiting toxicities (DLTs) were reported
v No impact on efficacy was observed with or without the concomitant v" The main related adverse events were gastrointestinal toxicities,
use of azole antifungal agents with Grade 3 or higher in 1% (1/84) of patients
October 22, 2024
i 200mgBID 300 mg BID Total 200mg BID 300 mg BID Total
n=8 n=15 n=23 n=10 n=7 n=17

Objective Response Rate
(CR + CRh + CRi + MLFS)

50% (4/8) 73.3% (11/15)  65.2% (15/23) 60% (6/10) 57.1% (4/7)  58.8% (10/17)

Composite CR

(Cnsornecry  37-5% (308)  53.3% (8/15) 47.8% (11/23)  50% (5/10)  42.9% (3/7)  47.1% (8117)

CR+CRh  125% (1/8) 40.0% (6/15) 30.4% (7/23)  50% (5/10)  42.9% (3/7)  47.1% (8/17)

CR: Complete Remission, CRh: Complete Remission with Partial Hematologic Recovery, CRi: Complete Remission with Incomplete Blood Count Recovery,

MLFS: Morphologic Leukemia-Free State, BID: Twice Daily, BID: Twice Daily 24

Next, we summarize the key findings from the Phase /Il trial of enzomenib (DSP-5336). Both efficacy and
safety data continue to be positive.

Regarding efficacy, the drug has demonstrated a high response rate, with complete remission or partial
hematologic recovery observed in 30% of patients with MLL rearrangement and 47% of patients withan NPM1
mutation, indicating strong clinical potential.

One of enzomenib’s key advantages is its safety profile. While some patients have exhibited QT prolongation,
the incidence rate remains very low.

Another potential challenge for this class of drugs is differentiation syndrome, which has been observed in
approximately 10% of patients. However, no cases have led to severe outcomes such as death or treatment
discontinuation. Given its strong efficacy and favorable safety profile, enzomenib is being evaluated as a
potential best-in-class treatment.
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Research and Development From data presented at ASH 2024

BIOncology Area: Phase 1/2 Study of nuvisertib (TP-3654) for Myelofibrosis
Data Cut-Off: October 1, 2024
v Improvements in important efficacy measures were observed even in patients who did not respond to JAK inhibitor and in
those with poor prognostic factors such as low hemoglobin and platelet counts

v No dose-limiting toxicities (DLTs) were reported. Among the 74 patients in the safety evaluation, Grade 1-2 gastrointestinal
toxicities (diarrhea, nausea, etc.) were observed, but Grade 3 was rarely observed (diarrhea at 4.1%, nausea and vomiting

at 0%)
Spleen volume reduction of 25% or Total symptom score improvement of 50% Patients with improved symptoms showed
more(SVR25): 22.2% (4/18 patients) or more(TSS50): 44.4% (8/18 patients) improvement from week 4 of treatment and

maintained symptom improvement

50

100 =—TSS 250% reduction
TSS <50% reduction
===TSS no reduction

25

-25

Change from Baseline %
<)
Change From Baseline %

Change from Baseline %
N
w

0 4 8 12 24 36 48 72 96
Treatment Duration (Week)

-50 Individual Patients

-100 Individual Patients

= ¢ <= * Evaluable patients = who completed 2 12 weeks of treatment or
= Baseline Platelet count <100X 10°%L ()= Baseline Hgb <10g/dL
asolins Hob <100} discontinued prior to week 12 for treatment-related AE or PD
Evaluable dose: 720 mg BID (projected RP2D)

= Baseline Platelet count <100% 109L (%)= Baseline Hgb <10g/dL

25

Next, moving on to nuvisertib. So far, 22% of patients have experienced a reduction in spleen size of 25% or
more, while 44% have shown an improvement of at least 50% in their total symptom score, indicating very
promising results.

As shown on the right, patients who experienced symptom improvement began to show positive changes
around the fourth week, and these improvements have been sustained over time.

That concludes my explanation. | would now like to move on to the Q&A session. Thank you.

Ishida: Thank you, Dr. Kimura.

22129



Question & Answer

Moderator [M]: We will now begin the Q&A session. Mr. Wakao from JPMorgan Securities, please proceed
with your question.

Wakao [Q]: This is Wakao from JPMorgan. I'd like to ask about the outlook for your three key products. |
believe they have been performing very well, and I’'m keen to understand how things will develop from here,
so I'd like to get some insights. In particular, I’d like to hear about ORGOVYX and GEMTESA; what assumptions
you are working with and what the current situation looks like.

With the start of Medicare Part D changes in Q4, as well as similar developments in Japan, | assume you have
factored in improvements to gross-to-net and the effects of APLIV. How is that playing out? Also, just looking
at recent prescription trends, perhaps due to the year-end and New Year holiday impact, it seems that both
drugs have weakened somewhat since January. How do you evaluate this?

Nakagawa [A]: Nakagawa here. I'll take this question. First, regarding ORGOVYX, we expect the very strong
demand growth to continue. As you pointed out, insurance system changes took effect in January, and we
view this as another positive factor for us. So, we expect strong results in Q4 as well.

On the other hand, with GEMTESA, we anticipate that the growth pattern seen through December will shift
slightly starting in January. This is the result of our negotiations with various payers under Medicare Part D.
That said, while we do expect demand growth to slow somewhat, we see the pricing impact working positively
in our favor. As a result, we believe we can still achieve our sales targets and maintain the overall trend we’ve
seen so far through Q4.

Wakao [Q]: As a follow-up; so, if | understand correctly, ORGOVYX will continue its growth trajectory without
much change. But looking at your forecast, Q4 sales are projected at USD132 million, whereas Q3 was USD147
million, meaning QoQ it appears to decline. Based on your explanation, it seems like the figure should actually
be growing a bit more. Could you clarify that point?

Also, regarding the Medicare Part D coverage changes for GEMTESA, should | understand this as simply
meaning that while coverage is reduced, gross-to-net improves, so the net impact is positive?

Nakagawa [A]: If you just do the math, as you pointed out, it might look like ORGOVYX’s Q4 sales are slightly
lower than in Q3. But the thing is, month-to-month and QtoQ, there is always a certain degree of fluctuation.
In particular, December tends to see a surge in demand ahead of the holiday season, which was a factor in Q3
performing exceptionally well.

Then, looking at January, February, and March, there’s the effect of what you might call a reset in insurance
coverage, so those factors come into play as well. Rather than seeing a perfectly smooth upward trajectory
every single month, there are some fluctuations along the way. But in terms of the broader trend, we believe
it is indeed on an upward trajectory, and we think that’s the right way to interpret the situation.

Ishida [M]: Regarding the question on GEMTESA, could you please repeat it once more?

Wakao [Q]: I'd like to clarify the meaning here. | didn’t fully understand, so could you explain? When you say
that changes in coverage will lead to a decrease in volume, does that mean that the number of payers covering
GEMTESA is decreasing, and that’s why volume will decline? On the other hand, since gross-to-net is
improving, does that mean that, in net terms, revenue will actually increase? Is that the correct
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interpretation? What exactly do you mean when you say that a change in coverage will lead to a decline in
volume?

Nakagawa [A]: Yes, that understanding is generally correct.

Wakao [Q]: So, when we look at recent prescription trends and see that GEMTESA appears to be somewhat
weaker, is that being affected by this?

Nakagawa [A]: Yes, that understanding is correct.
Wakao [Q]: It’s not that it’s losing out to generic versions of mirabegron or anything like that, right?

Nakagawa [A]: That's correct. We don’t believe that’s the case. We see this as moving in line with our
expectations.

Wakao [Q]: By the way, how much has gross-to-net improved since January?
Nakagawa [A]: That information is not disclosed.

Wakao [Q]: My second question is about enzomenib. As Dr. Kimura mentioned, | also believe this has the
potential to be best-in-class. Since DLT hasn’t been granted yet, | was wondering if there was a possibility of
increasing the dose. But in the end, | understand that you’re proceeding to the Phase Il portion with a 300 mg
dose. Why didn’t you increase the dose? I’'m not sure whether this decision was made at Phase | or later, but
I’d also like to know when we can expect the next update.

Also, how far do you think you can go with this on your own? Do you see the potential to take it all the way
to the first-line setting?

Sato [A]: This is Sato. Regarding the recommended dosage, we have decided on 300 mg, as reported in our
latest update. The 300 mg data is included in today’s presentation materials and has also been presented at
scientific conferences. We did consider testing a higher dose, but after evaluating the data, we determined
that 300 mg was sufficient in terms of efficacy, and that is why we settled on this dose. We plan to begin
dosing in the Phase Il portion within this fiscal year.

As for whether we can advance this to the first-line setting, no decision has been made at this time.

Wakao [Q]: Given your current capabilities, do you think you can handle this yourself? From an R&D budget
perspective and the current state of your development team, | imagine that moving into the first-line setting
would be much more challenging than later-line indications. Do you have the capability to do this?

Kimura [A]: | do believe we have the capability to take this forward, but including nuvisertib, we want to
continue assessing the data carefully and consider how best to approach our development strategy.

Wakao [Q]: | assume licensing out is also something you are considering. The data looks quite strong, but if
you were to license it out, what kind of timing would you be looking at?

Kimura [A]: Rather than saying we are actively looking to license it out, | would say that if both drugs continue
to perform well, we will also need to consider how to accelerate and expand their development further. In
that case, bringing in a partner could be one possible approach. However, | believe we still need more data
before making that decision. For now, we intend to continue development in-house.

Wakao [Q]: Lastly, | had asked earlier about when we can expect an update; when will the next update be?
Can we expect anything this year? This is regarding enzomenib.
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Kimura [A]: | believe we will have an update once we enter Phase Il. | don’t think it will be too far off. As for
data updates, we will consider the best timing based on upcoming conferences and other opportunities.

Wakao [Q]: So, the data that will be presented at conferences will be an update on the Phase | portion?
Kimura [A]: Yes, | believe the Phase | summary data will be one of the key milestones.
Ishida [M]: Mr. Muraoka from Morgan Stanley MUFG Securities, please go ahead.

Muraoka [Q]: This is Muraoka from Morgan Stanley. I'd like to get a clearer picture of how you’re thinking
about the outlook beyond next fiscal year. Given that your full-year guidance this time is showing profitability
even without asset sales, should we assume that next fiscal year will see further profit growth without relying
on asset sales? And looking further ahead, will you be able to expand in FY2026? | imagine that from that
point onward, the deferred revenue from Pfizer that was discussed earlier will also start to decline, so how
should we interpret the outlook based on your company’s current snapshot?

And while it may be too soon to ask this, are you considering resuming dividend payments?

Kimura [A]: First, regarding the last point on dividend resumption; while our business performance has been
strong, as you know, our financial situation remains quite challenging, so we need to carefully consider the
timing.

Another point I'd like to mention is that our FY2024 earnings revision includes a lump-sum recognition of
JPY7.8 billion in deferred revenue from MYFEMBREE. If you don’t account for that, it would be an
overestimation of our actual performance.

All three of our key products are growing steadily. However, we should also consider that APTIOM has
undergone salesforce restructuring and is now essentially selling on an as-is basis. Furthermore, it will lose
exclusivity in June this year. In Japan, following Equa, EquMet will also lose exclusivity, which is another
negative factor.

While the fundamental earning power of the business is increasing, there is a possibility that future earnings
may not fully reflect the strong momentum that the current numbers suggest. That said, we believe we have
taken solid steps toward recovery.

Muraoka [Q]: | completely understand that it may be difficult to give a precise answer, but just to confirm,
looking at next fiscal year and then another year ahead into FY2026, do you expect core operating profit to
continue rising from this year’s JPY30 billion, even if we subtract the JPY7.8 billion from MYFEMBREE's
deferred revenue? Or should we expect some volatility along the way?

Kimura [A]: First, a correction. APTIOM’s LOE is actually in May, not June. As for core operating profit, we still
expect to achieve our previously stated goal of maintaining net profitability next fiscal year. However, since
MYFEMBREE's deferred revenue will no longer be gradually recognized, there will be an impact from that.

So rather than expecting a perfectly smooth upward trend, | think it's more realistic to assume some
fluctuations along the way while generally moving in a positive direction. In terms of quantitative details, we
will provide more specifics once we have a clearer picture after this fiscal year’s financial results.

Muraoka [Q]: Also, there was quite a bit of discussion earlier about GEMTESA. Looking at page 17 of your
materials, while TRx is increasing, new prescription volume seems to have slowed down recently. Based on
the earlier discussion, | assume this is because of coverage changes, but since gross-to-net is improving, the
expectation is that even if this trend continues, the price recovery will offset it, and the net impact will be
positive. Is that the correct interpretation? Sorry if this is a bit of an oversimplified way of putting it.
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Kimura [A]: | believe you’re referring to the trends in November and December. If you look at past two fiscal
years, you’ll see that October, November, and December tend to be seasonally weak periods. So from that
perspective, we are not particularly concerned about this trend.

That said, as | mentioned earlier, we do expect volume to decrease starting in January. However, at the same
time, the improvements in gross-to-net will help support revenue. So overall, we remain confident in the
upward trend for sales moving forward.

Ishida [M]: Mr. Stephen Barker from Jefferies Securities, please proceed with your question.

Barker [Q]: This is Stephen Barker from Jefferies Securities. Looking at page six, regarding revenue related to
Pfizer, at the end of December last year, it was USD88 million, and this term, it's USD147 million. Is the
difference entirely due to deferred revenue from MYFEMBREE?

Kimura [A]: Yes, that’s correct. The USD59 million difference comes from the lump-sum recognition of
deferred revenue from MYFEMBREE.

Barker [Q]: Regarding MYFEMBREE, how much deferred revenue was recognized each year, and how will that
decline moving forward?

Kimura [A]: The deferred revenue was approximately USD30 million per year, but starting next fiscal year,
that will no longer be recognized.

Ishida [M]: Mr. Hashiguchi from Daiwa Securities, please proceed with your question.

Hashiguchi [Q]: This is Hashiguchi. As you continue discussions on your mid-to-long-term business plan, what
are the key discussion points? And how do you plan to present this information to us going forward? Also,
regarding the refinancing of the bridge loan, | understand that discussions are ongoing, but what are the main
issues being negotiated, and what kind of adjustments need to be made?

Additionally, | recall that around last spring, there was mention of a mid-to-long-term management strategy,
something akin to a medium-term plan; | don’t quite remember the exact wording your company used at the
time. | believe you had mentioned an intention to announce something within this fiscal year. How is that
progressing, and when can we expect to see something presented to us?

Kimura [A]: | will first address the mid-term plan, and then Sakai will provide an update on the refinancing
situation. First, we already have a plan in place, which we have been discussing with our banks. However, the
next step is to clarify the direction the Company will take moving forward. Also, as you are aware, since
December, we have undergone a significant workforce reduction, particularly in Japan. In light of this, we are
currently working on structuring our personnel policies within the Company.

So rather than preparing a large-scale medium-term management plan, we are instead focusing on
formulating and sharing our internal vision first. How we will communicate this externally is something we
are actively discussing right now. As for the timing, we are aiming for around this spring.

Sakai, please provide an update on the refinancing situation.

Motoyuki Sakai [A]: This is Sakai. At present, we are in discussions with our primary banks, as well as
Sumitomo Chemical, regarding refinancing. However, as these negotiations are still ongoing, it is difficult to
provide specifics at this stage.
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As | have mentioned before, each financial institution has its own unique circumstances. Naturally, with a
number of participating banks involved, we are currently working on adjusting the terms and conditions of
the refinancing agreement. | would appreciate your understanding on this point.

Hashiguchi [Q]: Earlier, Dr. Kimura mentioned the timing of the plan as being around spring; does that mean
it will be shared internally around spring, or will it also be shared externally during that timeframe?

Kimura [A]: That is exactly what we are currently discussing. For now, we are working toward an initial target
of the end of March this fiscal year. From there, we are deliberating on how best to present it externally. |
apologize for not having a more concrete answer at this moment.

Ishida [M]: Mr. Yamaguchi from Citigroup Securities, please go ahead with your question.

Yamaguchi [Q]: This is Yamaguchi from Citigroup. Regarding ORGOVYX, GEMTESA, and MYFEMBREE, your
three key products currently being sold in the US, are they manufactured in the US? My understanding is that
they are produced overseas and then imported into the US, but could you confirm whether they are made in
the US or not, including whether they are subject to import duties?

Kimura [A]: Within our supply chain, some production does take place in the US, but a significant portion is
manufactured overseas. The current situation is that, from the US perspective, most of the production is done
outside the country. We are aware of recent discussions regarding import duties on pharmaceuticals, and we
are currently assessing the potential quantitative impact. At this stage, that is about all the information we
can provide.

Ishida [M]: Mr. Sakai from UBS Securities, please proceed with your question.

Fumiyoshi Sakai [Q]: This is Sakai from UBS. Dr. Kimura, since you come from an R&D background, I'm sure
you are well aware of this issue, but | wanted to ask about your development pipeline. Looking at your
portfolio of development programs, considering the number of projects, the therapeutic areas, and your
annual R&D budget, which currently stands at JPY48.5 billion; do you believe that this budget is sufficient to
sustain the pipeline?

From an outsider’s perspective, it seems quite challenging. Realistically, won’t you have to start making tough
choices, potentially even dropping promising candidates? If so, at what point do you see those decisions being
made? Or do you believe that with this JPY50 billion level of R&D spending, you can manage the pipeline as it
stands? I'd appreciate your insights on this.

Kimura [A]: This is indeed a difficult issue. The reason we currently have so many projects in our pipeline is
that most of them are still in the early stages. That’s why we are able to handle this number of programs at
the moment. However, as these projects progress to Phase IIB or Phase lll, even if we obtain strong data
across the board, we will inevitably have to make strategic choices and concentrate our resources.

At that point, partnering with other companies or out-licensing some assets will become viable options.
Ultimately, once we start seeing even partial clinical proof of concept (POC), potential partners will also begin
to recognize the value of these programs. | believe that will be a key decision-making point. Since most of our
pipeline is at a similar stage, | don’t expect significant discrepancies in timing when we assess these programs.

As you pointed out, the reality is that with JPY50 billion in annual R&D spending, we simply do not have the
capacity to develop all these programs in-house.

Fumiyoshi Sakai [Q]: So, in other words, you expect R&D spending to remain at current levels for now, and
you will manage development accordingly?
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Kimura [A]: Yes, that’s correct. For the next two to three years, we plan to maintain R&D spending at this
level. Beyond that, as our US business grows and our company becomes more streamlined and financially
stronger, there may come a time when we can allocate more resources to R&D. But for the next two to three
years, we expect this situation to continue, and we are prepared to operate within our current R&D budget.

Ishida [M]: If there are no further questions, we will now conclude the Q&A session. That brings us to the end
of Sumitomo Pharma’s Q3 FY2024 financial results briefing. Thank you very much for your participation today.

[END]
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